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INTRODUCTION: THE SILVER LINING OF SUNSET

KEY SUNSET PROVISIONS

Increase in marginal tax rates

Reduction of the standard
deduction

Elimination of the SALT cap

Reduction of the estate & gift
tax exemption




INTRODUCTION: THE SILVER LINING OF SUNSET

Sunset increases the opportunity to claim
charitable deductions.

FIGURE 1
Share of Taxpayers Taking Itemized Deductions for Charitable TPC
Giving under Prior Law and the TCJA

By expanded cash income percentile, 2018
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INTRODUCTION: THE SILVER LINING OF SUNSET

Marginal tax benefits of charitable giving
increase with sunset.

FIGURE 2
Estimated Effective Marginal Tax Benefit of Charitable Giving
under Prior Law and the TCJA

By expanded cash income percentile, 2018
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INCOME TAX PLANNING TECHNIQUES

WHEN CASH IS KING

 Cash gifts to public charities:
+ 60% today
* 50% post-sunset




INCOME TAX PLANNING TECHNIQUES

Bunching vs. Annual Gifting

DONOR ADVISED FUND

Donor gives cash or other
assets to their DAF

Donor grants money from DAF
to charity

v
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Donor receives tax deductions from charitable donations
to DAF that is advantageous to them

Grantors open a donor advised fund The DAF sponsor is a 501(c)(3)
(DAF) account and make an initial public charity, which means that the
contribution, which can be cash, contribution is a charitable gift and

The grantor/account owner can then
recommend grants out of the DAF to

eligible recipient charities.
stock, mutual funds, or other assets. therefore eligible for a deduction in

the year of the gift.
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INCOME TAX PLANNING TECHNIQUES

FISCAL SPONSORSHIP FUNDS

- Alternative to DAFs for
donors seeking:

« Direct involvementin
running programs

« Simplified administration
of Charitable Projects

« Support for non-501c3
recipients i.e. individuals

- Raise funds from other
donors to support a
project




INCOME TAX PLANNING TECHNIQUES

QUALIFIED CHARITABLE

~

DISTRIBUTIONS (QCDs)

Age 70 %2 or older

$105,000/taxpayer limit
(indexed for inflation)

Does not impact AGI

Reduction of future RMDs

- potentially at higher
rates




INCOME TAX PLANNING TECHNIQUES

CHARITABLE GIFT ANNUITIES

- Lifetime transfer of cash or property to qualified charity in
exchange for single or joint life annuity

- Charity retains any amounts remaining at the end of the
annuity term

Immediate income tax deduction for actuarial value of the
donation

*Recognize gain as payments are received
* Charity’'s payment obligation is unsecured

*Receiving additional attention following SECURE 2.0,
allowing CGAs from QCDs
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ESTATE TAX PLANNING TECHNIQUES

CHARITABLE REMAINDER TRUSTS (CRT)

* Annual payments (5-50%) to
non-charitable beneficiary

with annuity based on the (_m
§7520 rate Gift from Trust Income

. Giftof Property i
- Watch for decreasing rates I ‘ ' to Trust : [
* Excess apcloreaatlon to charity — imevocabie Chariate rartable
at the end of the trust term T -
(10%+)

You/Spouse
I Rs Remaiqder
I;sura::e At Death Estate Tax L‘; g:::c":
roceeds
Replace At Death

Charitable
Your Heirs

* Flexible structures
- NIM-CRUT
 FLIP-CRUT

Gift
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ESTATE TAX PLANNING TECHNIQUES

CRTs IN ACTION

e Stretch IRA alternative

« Concentrated stock
diversification

« Business succession

$1,000,000 initial funding
$50,000 annual payment

20-year term

5% 7520 rate
« $509,480 retained interest
« $490,520 charitable gift

2.5% /520 rate

« $621,200 retained interest
« $378,800 charitable gift
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ESTATE TAX PLANNING TECHNIQUES

CHARITABLE LEAD TRUSTS (CLTs)

* Annual payments to charity
with annuity based on the
87520 rate

- More attractive at lower
interest rates

* Excess a%f)reciation to heirs
at the end of the trust term

- Charitable beneficiary options

- Restrictions on family
foundations

* Non-Grantor vs. Grantor
Reversionary vs.
on-Reversionary)

You/Spouse

Gift of property ’
to Trust A

— I [ Annual w
Possible payments

charitable deduction  Charitable

Lead Trust
At
au: Estate Tax l Rs

Remainder
interest at death

Your Heirs
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ESTATE TAX PLANNING TECHNIQUES

PRACTICAL APPLICATION OF CLTs

« Testamentary CLTs
« Shark-fin CLTs

$1,000,000 initial funding
$50,000 annual payment

20-year term

5% 7520 rate
« $623,111 charitable gift

« $376,889 remainder
interest

2.5% 7520 rate

« $779,458 charitable gift

e« $220,542 remainder
interest
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ESTATE PLANNING TECHNIQUES

INTENTIONALLY DEFECTIVE
GRANTOR TRUSTS (IDGT)

« Future appreciation outside
estate

« Tax burn further reduces
grantor’s estate

- Carryover basis for heirs
Consider swap powers

* Flexibility in providing for
heirs vs. charity

Consider power to add a
charitable beneficiary

 Efficient GSTT planning
vehicle

« @Giftvs. sale




ESTATE PLANNING TECHNIQUES

SPOUSAL LIFETIME ACCESS TRUSTS (SLAT)

Have your cake & eat it too... indirectly

© I D GT Wit h S p O U Sa | Trust provides that the non-grantor spouse may receive distributions
be n efi C i a r_y during the life of the grantor as well as upon the death of the grantor.

e Ris kS Of d eath & d iVO rce ! No estate indusion upongrantor's death

*Joint asset waiting period Spousal Lt

Spouse #1/Grantor | |=——————> Access Trusts

- Gift splitting | o (SLAT)
* Reciprocal trusts

Spouse #2 / |

Beneficianes
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ESTATE TAX PLANNING TECHNIQUES

Gross Estate Value

«  $13.61 million
exemption

e 50% reduction in
2026

Earning Trust.

Creating Plans. Delivering Results.

Unlimited charitable deductions are
hermitted for estate planning.

Assets Available

« Tax efficiency for
heirs vs. charity
« Charity's

acceptance policy

Notice to Charity

Consider whether to
notify the charity of the
intended gift during

your lifetime.
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ADDITIONAL CONSIDERATIONS & PLANNING OPPORTUNITIES

FUNDING WITH BUSINESS
INTERESTS

Leverage through
valuation discounts

Review governing

documents

Fair & equal are not
always the same




ADDITIONAL CONSIDERATIONS & PLANNING OPPORTUNITIES

CONSIDERATIONS FOR
EXECUTIVES

« The power of gifting stock
options

+ Transferability
restrictions

+ Trading windows




ADDITIONAL CONSIDERATIONS & PLANNING OPPORTUNITIES

INTERTWINED INCOME & ESATE
TAX PLANNING COMPLEXITIES

* QOver 20 sunsetting provisions

such as:

Income tax brackets

Itemized vs. standard
deductions / SALT cap
elimination

Return of miscellaneous

itemized deductions,
ersonal exemptions, &
ease limitations

199A / QBI
Estate exemptions

* Interface of higher brackets
with post-SECURE inherited
IRAS

Beneficiary considerations
Roth strategies

Distribution planning for
inherited IRA beneficiaries




ADDITIONAL CONSIDERATIONS & PLANNING OPPORTUNITIES

IT'S NOT ALWAYS ABOUT THE TAX...

Personal Value and Beliefs
Philanthropic Goals

Community and Social Responsibility
Lack of Awareness or Concern
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This material does not constitute tax, legal, investment or any other type of professional advice. You should consult with a qualified tax, legal or financial advisor prior to making a decision. The financial instruments
discussed in this brochure may not be suitable for all investors and investors must make their own investment decisions based upon their specific financial situations and investment objectives. Information has been
obtained from sources believed to be reliable, but we do not guarantee their accuracy or completeness. While we have taken great care in the preparation of these materials, we cannot be responsible for clerical,
computational, or other errors. Except where otherwise indicated herein, the information provided herein is based on matters as they exist as of the date of preparation and may not be updated or otherwise revised to

reflect information that subsequently becomes available, or changes occurring after the date hereof. Investment advisory services offered through Sequoia Financial Advisors, LLC, an SEC Registered Investment Advisor.
Registration as an investment advisor does not imply a certain level of skill or training.
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This material does not constitute tax or legal advice. You should consult with a qualified tax, legal or financial advisor prior to making a final
decision. The financial instruments discussed in this brochure may not be suitable for all investors and investors must make their own
investment decisions based upon their specific financial situations and investment objectives. Information has been obtained from sources
believed to be reliable, but we do not guarantee their accuracy or completeness. While we have taken great care in the preparation of these
materials, we cannot be responsible for clerical, computational, or other errors. Except where otherwise indicated herein, the information
provided herein is based on matters as they exist as of the date of preparation and may not be updated or otherwise revised to reflect
information that subsequently becomes available, or changes occurring after the date hereof.

The tax and estate planning information offered by the advisor is general in nature. It is provided for informational purposes only and
should not be construed as legal or tax advice. Always consult an attorney or tax professional regarding your specific legal or tax situation.
Tax preparation is done by a 3rd party and not Sequoia Financial Group.

Alternative investments generally possess risks greater than the risks of traditional investments. The underlying investments contained
within liquid alternatives securities typically involve market risk, conflict of interest risk, higher fees, liquidity risk, less regulation, default risk,
counter party risk, leverage risk, interest rate risk, manager risk, market timing risk, short-selling risk, diversification risk, and foreign
exchange risk. Alternative investments are often more volatile than traditional investments such as stocks and bonds.

Investment advisory services offered through Sequoia Financial Advisors, LLC, an SEC Registered Investment Advisor. Registration as an
investment advisor does not imply a certain level of skill or training. Information about Sequoia can be found within Part 2A of the firm's
Form ADV, which is available at https://adviserinfo.sec.gov/firm/summary/117756

CFP Board owns the marks CFP® in the U.S.

©2024, Sequoia Financial Group, all rights reserved.
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